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Old Store Still Young 


With old age associate feebleness, antiquated point 
view, and general decay. None these found the department 
store Lancaster, Pennsylvania, which the object our interest. 


THE ORIGINAL HAGER STORE 
West King Street, Lancaster 


Founded 1821, the department store Hager and Brother 
still young and ready for any promising change. The business 
volume advancing steadily along with improving economic con- 


ditions, local and national. 
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This Store has survived the crises 1837, 1857, 1873, 1907, 
and 1920. has lived through the deep depressions 1837-43, 
1873-79, and 1929-33. has not lost its momentum the long 
downtrends 1815-43, 1866-96, and 1920 the present. Indeed, 
following the trials business has grown stronger with the years. 

may well seek the explanation this survival and growth. 
doing this, should not forget that across the street retail 
hardware store that has had continuous history since least 
1744 and the street tobacco shop that goes back 1770. 
These instances point the fact that, visiting these stores, 
are the land things old and sturdy. 

Lancaster, and Philadelphia too, there strong back- 
ground Quaker moderation and German conservatism. Many 
firms these cities have had policy expansion. There are 
the Francis Perot’s Sons Malting Company founded 1687 and 
the Philadelphia Contributionship established 1752. The former 
our oldest American firm, the latter our oldest purely business 
corporation. And these may add the Hager Store the oldest 
store that now department store. Moreover, has continued 
under the same family name and ownership the same site for 
119 years. 

our knowledge, Hager and Brother have followed con- 
scious policy. Unconsciously, however, feel something like the 
following peering through shelves—service others and our- 
selves—everything moderation—doing things well great 
challenge—accomplishment brings own reward. 

And, then, think the adage “from shirtsleeves shirt- 
sleeves three generations.” This our common American ex- 
perience. But our store Lancaster proves that this not 
inevitable growth. The Hagers founded, continued, developed, and 
still manage the Store. They are now the fourth generation, 
and five young men this fourth generation have gradually taken 
over the management. All this generation have gone college. 
For family have resisted the disintegrating influences college 
training feat itself. perhaps the colleges attended were 
wiser-manned than the average. 

The Hager Department Store large but not the largest 
Lancaster. Its group big bright windows invites the townsman 
and the farmer enter and inspect. Five stories high stands, 
short block deep, and feet width. overtops the closed-in 
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market for farmers’ produce just alongside it. still stands 
its original site witness the fact that through the years the 
trading district towns like Lancaster changes very little. 


How the historian regrets the destruction the account books 


this Store! During rebuilding period the 1910’s they were 
discarded, suppose records interest and use anyone. 
the old idea that our own records are importance. What 
tale growth would possible decade decade! And yet there 
are some scattered materials print and writing. Priceless, 
too, the memory the present head the Store who for 
years has been part the management. The little book called 
Lancaster’s Golden Century, 1821-1921, Professor 
Klein Franklin and Marshall College, contains much that 
value the history both the Hager Store and the city Lan- 
caster which indeed have grown together. 

The Store has seen three principal sets changes—in the 
generations the Hager family, the various goods handled, and 
the size the building. Apparently, was only 1897 that the 
firm became historically minded. that time thought was 
years old (whereas was actually 76) and celebrated accord- 
ingly. Other celebrations occurred, particularly the Hundredth 
Anniversary 1921. 1926 came incorporation. Today the Store 
employs about 185 persons regularly and many more special 
occasions. Its volume sales well over $1,000,000 year. 

have called this department store and rightly, but depart- 
mentalization has been evolution. first, advertisements 
newspapers show, the firm was general store. Then, seems 
have emphasized dry goods and custom-made clothing for men. 
Miscellaneous wares were added, 1870-90. about 1890 the Store 
became department-conscious. 

departmentalization mean various things. First, goods 
were segregated, some cases very definitely and strikingly. Seeond, 
costs and profits (or losses) were reckoned according depart- 
ments. Third, department buyers were employed, not for every 
department however. 1921 there were departments and 
buyers; 1940 the figures are and 24, respectively. Fourth, 
the ownership the goods the departments was differentiated 
when 1924 the millinery department was leased. Although the 
leasing the piano, beauty parlor, and grocery departments has 
been abandoned, there are still seven departments operated under 
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lease women’s and children’s shoes, silverware, 
jewelry, small leather goods, photographic studio, and sewing 
machines. 

The Store’s job has been and is, course, sell goods and 
services. first, catering farmers’ needs constituted large 
part the sales effort. The thrift the German farmers, how- 
ever, was always drag sales expansion. least, the 
farmers paid for what they bought—once year. Gradually, 
the city Lancaster grew, the urban consuming group loomed ever 
larger factor the Store’s planning and management. With 
the shift consumers went change goods sold—a much greater 
variety, wider price and quality ranges, and course with 
close recognition the frequent changing fashions. With the 
change clientele came shift the credit terms allowed. 
1895 book credit was six months yearly basis. The main 
settlement date was April first, which time the farmers had sold 
their tobacco and other crops and were ready pay their debts 
one another and the Store. 1895 the period credit was 
changed days, and 1914 days. The Store observed 
one wholesome effect this shortening the credit period, namely, 
that lost less goodwill. the present time, when book credits 
are somewhat under $100,000, there tendency return the 
long-term basis—even beyond one year—in the form installment 
credit. This not just reflection the current downtrend 
general business, about 1920-40 beyond, but also reflection 
the growing keen competitive methods now being extended 
credit terms well merchandise. 

There are early figures for sales volume. Following 
table that indicative both local and general prosperity. 


Yearly Sales Volume the Hager Store 
1900 250,000 

1912-13 500,000 
1918 653,000 


Apparently, should class the goods carried this Store 
medium price and good quality. The Store aims supply- 
ing goods (and services the case painting and 
the middle range costs. wealth and luxury have come 
Lancaster, there has been tendency: the some residents 
off Philadelphia New York City purchase expensive 
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articles. Lancaster not big enough justify the carrying 
very large assortment luxury commodities. 

The goods sold the Store were bought chiefly Philadelphia 
early days. These included teas, coffee, spices, queensware, dry 
goods, and house furnishings. Many these wares were imported. 
Since 1823 the Store has purchased fine woolens and worsteds 
from the wholesaling establishment John Ellison and Sons 
Philadelphia. This Philadelphia firm has weathered many 
storm but none more difficult than the recent depression. has just 
passed through series drastic internal changes which seem 
leave stronger than before. One the accounts which regards 
secure that the Hager Department Store. 

Since the however, Philadelphia has been losing 
supply center. New York City has become source wider 
variety goods and more attuned the marketing opportunities 
world market. Since 1921 the Hager Store has been mem- 
ber New York buying syndicate for retailers—the Syndicate- 
Alliance now made firms. This has proved not only 
effective avenue supplies but training ground for member 
the fourth generation Hagers. 

The story the financing the Store short and simple. 
Apparently the original capital came from some earlier retail ven- 
ture and not from farming. Profits were largely, but not exclu- 
sively, plowed back into the Store that stock, building, and land 
kept pace with the local growth population and needs. 

The bulge working capital requirements seasonal nature 
was met good credit established with local banks, and “gilt- 
edge credit,” so-called, was always maintained the wholesale 
market paying for merchandise ten thirty days. Another 
source, and this distinctive, was the thrifty customer group 
the neighboring countryside. The Mennonites and the Amish were 
noted for their ability amass surplus. True, the younger per- 
sons were likely need loans but they received them from their 
co-religionists. The two groups entities had more cash than 
was needed for their own business agriculture. Accordingly 
they took fairly large sums, often $500 $2,000, the Hager 
Store the annual settlement day with the request that the man- 
agement accept for year. Commonly loan this kind was 
made per cent rate that was usually about one per cent 
lower than was paid the local banks. This fact certainly in- 
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dicated the farmers’ confidence the integrity the owners 
the Hager Store. Again, perhaps they appreciated the security 
big stock goods more than bank building with officers, clerks, 
and wickets. any rate, until 1895 this was one source the 
Store’s working capital. that year the practice accepting 
annual loans was given up, was the habit extending yearly 
credit. credit only ninety days was allowed, there was little 
need for loans for year. Accordingly, the farmers had take 
their surplus cash Lancaster banks which the Store well 
other local firms secured such loans were from time time 
necessary. 

has long been the practice the Store take discounts all 
purchases. Looking back over the years, the management finds 
satisfaction the fact that but few years—even depressions— 
failed show profit. 

The Hager Store has been created the farming community, 
the city, and the Hager family. This one family has always found 
challenge managing store. True has more than one 
generation turned aside invest other local business and 
help direct those businesses, but always there has been one mem- 
ber the family who was the main job day and night. Never 
has the family failed see problems plenty under its own roof. 
Here formula for enduring success business. From 1821 
1846 only the founder, Christopher Hager, was the job. 
From 1846 1926 partnership Hagers was charge. Begin- 
ning 1926 the corporative form has been used, not bring 
outside capital management but provide more easily for the 
growing diversity family interests. 

firm can grow solid proportions without hard work and 
careful planning. The Hager Store the result three genera- 
tions continuous effort. Christopher Hager founded the Store 
and built its business and reputation. Probably under his 
management was always pretty much general store but was 
prosperous. When Christopher retired 1846 follow his 


other interests, his son John took over the leadership and 


veloped and strengthened the firm, though not without the help 
his brothers. John Hager passed his son William 
Hager, Sr., the inspiration his leadership. The latter has been 
the quiet genius the Store since 1889 when was made 
partner. Today Chairman the Board and has had the 
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satisfaction watching his five sons fit themselves into the harness 
management. have tried analyze the sources his success 
just for own satisfaction. usual such effort unsatis- 
factory. Clearly Mr. Hager believes small things growing 
normally would make good farmer. more liberal than 
conservative, though will keep all the best things the past. 
believes his church and his college and gives his time and 
money their support. keyed the needs Lancaster 
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WILLIAM HAGER, SR. 
Chairman the Board 
Hager and Brother, Lancaster 


and has served its various commercial and civic organizations 
and its local emergencies. keyed the larger retailing 
situation, both State and national. list his offices retail 
associations itself formidable. has open-mindedness 
his approach problems and lack secretiveness with ref- 
erence his own business that would credit what like 
think the typical American business man. 
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cannot leave this century-old Store with the thought that 
all its problems are solved and that changes lie ahead. Certainly 
raise the question the leasing departments. Seven out 
forty-one departments are now operated lessees have 
seen. Should this developed curtailed? The probable answer 
that expansion contraction should keep pace with the changing 
needs. Failure make such adjustments seems constitute the 
only this point. 

The location the Store seems bit disadvantageous first 
sight. However, only half square from “Centre 
the business center Lancaster. have noted, the Store 
occupies the original site while the city has grown the hill and 

off one side. But along with this growth has come the problem 

parking the cars customers. happens, however, parking 

space has been well developed right the rear the Store. 
again any disadvantage location appears minimized. 

The participation five brothers the management the 
Store looks the surface threatening over the years. But 
must remember that these young men when boys loved work 
the Store Saturdays and continued look the Store 
the goal their ambition they attended college and grew 
manhood. Today they hold the important executive jobs the 
Store’s management, gained through constant and efficient work. 
The corporation seems provide elasticity for any variations 
ownership that may develop. addition, the size the Store 
provides opportunity for their specialized abilities. 

hard leave the subject this store moderate size 
without observing that the future America will appreciate more 
and more the abilities that have gone into the composition and the 
services that have come from the operation such firm. Schools 
business are inclined emphasize big units, even holding 
companies corporations, without seeing appreciating the 
more modest and perhaps more enduring firms our midst. 

Gras, 
Harvard University. 
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The Business Records Early Genoese 
Notary, 1190-1192 


Those today who associate the title “notary public” only 
with the man woman who affixes seal our income-tax dec- 
after have sworn its accuracy and signed it, are 
surprised learn what important role the public notary played 
-in the early days business. For view that other notary let 
turn back Italy the twelfth and thirteenth centuries. Then 
every kind business contract, except buying and sell- 
ing for cash, was drawn public notary the presence 
witnesses, thus becoming matter public record. Partnership 
agreements, investments business non-partners, loans 
goods and money, credit sales, banking operations, bills exchange, 
‘leases for shops and houses, contracts labor and apprenticeship— 
all were recorded the register official notary. Each city 
collected the cartularies its notaries their death and preserved 
them carefully. 

Some notaries received their training attending special courses 
the universities, especially Bologna. Others were apprenticed 
professional notaries. All had master Latin—not the classical 
Latin Caesar and Cicero, but the simplified Latin the Middle 
Ages, with emphasis legal and commercial terminology. new 
business institutions and practices arose, the notaries were often 
hard put find expressions describe the new procedures. 

they usually made old formulas serve new practices, thus 
making difficult trace date the appearance new business 
instruments means notarial records. 

The office notary consisted booth stall center 

business activity. Most business contracts were drawn 
stall; others were recorded notary the home 
place business still others were prepared churches, 
which were those times popular gathering places for business 
men. 

Chance has preserved earlier and more complete notarial records 
for Genoa than for any other European city. The earliest the 
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extant cartularies notarial acts that Giovanni Scriba, for 
the years 1155 1164. This cartulary was published years ago 
imperfect edition; corrected version has recently been pub- 
lished 

The Genoese are well aware the value their twelfth- and 
thirteenth-century notarial records sources mediaeval busi- 
ness history, not only. for Genoa herself, but for most the Medi- 
terranean world and western Europe, with which regions she 
traded extensively. They have, therefore, planned the publication 
the entire series early notarial registers. 

The second appear the new series the cartulary 
Guglielmo Cassinese. Although few acts drawn Cassinese 
early 1180 are extant, there complete register his acts, 
which contains 200 pages consecutive entries dated from De- 
cember 26, 1190, April 26, 1192. these acts—1,900 all— 
which have recently been published three American scholars 
of, the University 

How does happen that American historians are editing 
manuscript found the Genoese archives? The explanation forms 
one the interesting chapters contemporary American historical 
scholarship. 

Just before the World War young 
Eugene Byrne, became interested the wealth material for 
mediaeval economic history the archives Genoa. After the 
War persuaded University Wisconsin, where was 
then professor, finance his photostating all the pages the 
twelfth-century and many the thirteenth-century notarial car- 
tularies. the early 1920’s had collection tens thou- 
sands photostats, enough material for dozens doctoral theses. 
Professor Byrne and his graduate students patiently learned 
read the rather difficult script the notaries, which was full 
abbreviations, cancellations, and interlinear revisions. They mas- 
tered the problems mediaeval Latin, mediaeval law, and com- 
mercial practice, and they wrote illuminating and articles 
based these precious business records. 

The first three Byrne’s students awarded doctors’ de- 


1Margaret Hall, Hilmar Krueger, and Robert Reynolds, editors, 
Notai liguri del sec. XII: Guglielmo Cassinese (1190-1192) (Documenti 
Studi per Storia del Commercio del Diritto Commerciale Italiano, vols. 
xii-xiii). Turin, 1938. 
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grees for theses based the Genoese documents collaborated 
the excellent edition the cartulary Guglielmo Cassinese, which 
they have appropriately dedicated their teacher. longer 
the University Wisconsin, but his work the photostats 
being ably carried Professor Reynolds and Professor 
Krueger. They are already work—in collaboration with gradu- 
ate assistants and with brilliant young Genoese scholar, Roberto 
Lopez—on editions other notaries published the same 
Italian series. 

Why was Guglielmo Cassinese’s cartulary chosen the first 
for publication out several that date from the same decade the 
end the twelfth century? Because Cassinese was one the 
most important, not the leading notary his day; because 
the wide range and variety the acts which prepared for his 
clients. other Genoese notary had such large clientele nor 
drew daily many acts dealing with business and seagoing 
trade. 

From careful examination the contents the published 
register one may obtain lively and realistic picture Genoese 
commercial activity the time the Third Crusade, that is, near 
the end the twelfth century. 

find that Cassinese was busiest the spring and autumn 
fleets ships were getting ready sail for Levantine 
North African ports. But there was trade with Sardinia, Sicily, 
Marseilles, and Barcelona all the year around. The arrival 
caravan merchants coming from the fairs Champagne also 
kept Cassinese and other notaries busy for several days time. 

The notaries were called upon draw quantities notes 
payable term for Flemish French cloth which the merchants 
coming from the great fairs were selling Genoese cloth dealers 
and exporters. The overland merchants bringing the cloth were 
usually Lombards. The Genoese rarely attended the fairs; they 
were primarily interested the overseas trade. Much the cloth 
that the Lombards brought Genoa was sold credit with terms 
varying from ten ninety days. certain amount was sold for 
cash exchanged for merchandise imported from the Levant, 
but the major portion the spices, silks, dyestuffs, alum, and other 
goods which the Lombard merchants carried back the fairs was 
also purchased credit. The terms for these goods were longer 
than for the cloth brought from the fairs, that is, from three six 
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months. notary such Cassinese often drew dozens such 
notes payable one day. Thus see that mercantile credit held 
very important place mediaeval trade. 

Each April and September Cassinese was busy from early 
morning until late night drawing contracts relating the 
overseas trade. Ships were preparing sail for Constantinople, 
Tunis, Bougie, Ceuta. All the traveling merchants who were 
going voyage were being entrusted with goods money be- 
longing persons almost every class society Genoa: the 
cloth dealers were giving them the expensive Flemish and French 
cloths which they had recently purchased credit and some the 
cheaper Milanese fustians which, because their strength and 
durability, were demand among the Moslems; the wealthy im- 
porters gave them goods or, more frequently, money professional 


nobles, clerics, widows, guardians orphans, small artisans 


and shopkeepers, even sailors were handing over funds the 
traders, according the notary’s records. 

All this was done means commercial contracts, usually 
the form temporary partnership, which was last only for 
the duration the round-trip voyage. Whether merchant was 
entrusting the overseas trader with thousands pounds cash 
goods whether someone was risking his hard-earned savings 
few pounds, the contract partnership would the same, 
that say, one two forms would used either instance. 
the stay-at-home partner partners entrusted the traveling 
partner with stated sum—large small—in money wares 
and the latter contributed only his services, then the contract would 
provide that the former was receive back his capital and two- 
thirds the profits the end the venture. This form part- 
nership was called commenda—Cassinese drew hundreds 
them. the traveling partner contributed some funds well 
his services, another form, called socictas maris, was used. The 
usual terms the societas contract were that the traveling partner 
contributed one-third the capital and received one-half the 
profits, the other half going the stay-at-home partner who con- 
tributed two-thirds the funds. This form even commoner 
Cassinese’s records than the commenda. 

Sometimes investors preferred fixed rate interest instead 
share the profits venture. that case funds were lent 
the overseas trader, with the provision that they were repaid 
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the ship carrying the borrower arrived safely the foreign port 
Genoa the return voyage. evade canonical prohibitions: 
usury the interest charged was usually concealed 
the contract for the sea loan that larger sum had been lent 
the amount actually handed over the merchant. 

all these contracts the investor capitalist assumed the 
risk, the ship was lost. the case the sea loan assumed 
credit risk besides, the borrower became insolvent. the tem- 
porary partnerships the capitalist also ran business risk because 
the repayment his capital and the possibility profit depended 
the success the venture. order divide the risks involved; 
investors did not entrust all their capital one traveling 
but they distributed their investments among several ventures 
giving funds several merchants traveling different ships.. 
Thus, ship was lost one trader was unsuccessful 
business transactions, the investor could recoup his losses from 
returns the profitable ventures. 

North Africa Constantinople elsewhere—the same 
forms temporary partnership were drawn Cassinese for 
trade with nearer ports: Barcelona, Marseilles, Naples, Sicily, and 
Sardinia—the traveling merchant sold the wares which carried 
with him and bought foreign products. his return Genoa the 
latter were sold and the proceeds were used reimburse the in- 
vestor for his capital outlay. Eventual profits were then divided 
according the terms the partnership contract. The profits 
the overseas trade were huge, often three hundred per cent more. 
easy see why all who could avail themselves funds par- 
ticipated such ventures. 

The keeping accounts the overseas trader all the money 
and goods received from scores different persons, the 
goods brought back, and the profits each transaction entailed 
considerable bookkeeping. not surprising that double-entry 
bookkeeping developed first Genoa. 

The ships which carried the merchants and their cargoes over- 
seas the twelfth century were usually two-masted sailing vessels. 
They varied cargo capacity from 200 600 tons. There were 
usually two decks the prow and two three the stern. One 
two large cabins the rear served dormitories for the mer- 
chants. Their servants slept deck and prepared the masters’ 
there. 
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Genoa was customary divide the ownership vessels 
into shares. Shareholding meant division risk and offered 
persons with small fortunes the possibility participating the 
profits from shipowning. Shares were bought and sold given 
security for loans; find several contracts relating them 
Cassinese. 

Not all the 1,900 acts the Cassinese register relate business 
life. There are acts for sales rental property Genoa and 
outside the city, often property owned religious organizations. 

There are dowry contracts, testaments, divisions estates, and 
forth, all which add color and detail the picture Genoese 
life, but which space will not permit examine here. have 
wished merely show how much fascinating and important in- 
formation about the history business may contained records 
which first glance—judging the photographs pages from 
the Cassinese register—look forbidding and dull. 
FLORENCE EDLER ROOVER, 
MacMurray College. 


attractive book, which may well interest some readers 
THE has recently come the Editor’s desk. The 
Ohio Bridge, Harry Stevens (Cincinnati: The Ruter Press, 
1939), and may described “biography” the great bridge 
across the Ohio Cincinnati which was completed 1866. Two 
men stand out the story: the famous engineer, John Roebling, 
and local merchant, Amos Shinkle, who more than any other 
man was responsible for financing and construction. That these 
men built well was shown the great flood 1837, when from 
Steubenville Cairo the Ohio Bridge was the only crossing that 
remained open the Ohio River. 


Through the courtesy Mr. Fernald, General Counsel 
the Boston Albany Railroad Company, the Baker 
Harvard University, has recently received substantial collection 
original manuscript material several early railroad companies 
which later were combined the consolidation which formed the 
Boston Albany. The papers are concerned chiefly with the con- 
struction and equipping these early roads. Interesting papers 
the collection are the accounts George Bliss and George 


Whistler, construction engineers the Western Railroad, for the 
years 1837-1841. 
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The Society has received and gratefully acknowledges the fol- 
lowing acquisitions’: 


From California State Histerical Association, Los Angeles, California: 
California History Nugget for 1938, 1939, and 1940 date. 

From Mr. Howard Corning, Essex Institute, Salem: French manuscripts, 
one Jean Baptiste Colbert, 1689, and the others miscellaneous manu- 
scripts 1784 and 1785. 


From Davison Publishing Company, Ridgewood, J.: Davison’s 
Blue Book, 1933; Davison’s Cordage, Twine and Duck Trade, 1926-27, 
1928-29, 1930; Davison’s Knit Goods Trade, 1932, 1934, 1936, 1938; 
Davison’s Rayon and Silk Trades, 1938, 1939, 1940. 

From First National Bank Boston, Boston: Minutes the stockholders’ 
and directors’ meetings and early ledgers the Atlantic National Bank. 
From General Motors Corporation, New York City: Thirty-First Annual 
Report General Motors Corporation, Year Ended December 31, 1939. 
From Gulf, Mobile and Northern Railroad Company, New York City: 

Twenty-Third Annual Report, for the year ended December 31, 1939. 

From Henry Huntington Library and Art Gallery, San Marino, Cali- 
fornia: Twelfth Annual Report, July 1938-June 30, 1939. 

From Bureau Business Research, University Urbana, 
The Illinois Segment the Nation’s Economy for 1935: Bookkeeping 
Picture, Frank Dickinson and Franzy Eakin, Bulletin Series no. 60. 

From Mrs. Johnson, Winthrop: cases insurance correspondence 
and box circulars and reports dealing with general agency for fire 
insurance. 

FOREIGN 


From Commonwealth Bank Australia, Sydney, New South Wales: Fifty- 
Fifth Balance Sheet the Commonwealth Bank Australia and Twenty- 
Fourth Balance Sheet the Commonwealth Savings Bank Australia, 
31st December, 1939. 

From Great Western Railway Company, London, England: Report the 
Directors and Financial Accounts for the Year Ended 31st December, 1939. 

From London Midland Scottish Railway Company, London, England: 
Financial Accounts for the Year Ended 31st December, 1939. 

From Mersey Railway Company, Birkenhead, England: Yearly Reports 
Accounts, 31st December, 1939. 

From A/B Nordiska Helsinki, Finland: Annual Report, 
for 1939. 
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From Reichs Kredit Gesellschaft Aktiengesellschaft, Berlin, Germany: 
Geschaftsbericht das 1939. 


From Dresdner Bank, Dresden, Germany: for 1939. 


From Bank Greece, Athens, Greece: Annuaire Economique 


From Twentsche Bank, v., Amsterdam, Netherlands: Verslag over 
het jaar 1939. 

From Census and Statistics Department, Wellington, New Zealand: Popula- 
tion Census, 1936, vol. Maori Census; Report the Justice Statistics 
the Dominion New Zealand for the Year 1938; Report the Vital 
Statistics the Dominion New Zealand for the Year 1938. 

From Den Norske Creditbank, Oslo, Norway: Report and Balance Sheet, 
for 1939 (in both Norwegian and English). 


From Svenska Handelsbanken, Stockholm, Sweden: 69th Annual Report, 1939. 


